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Company overview

World leader in trading technology for
the financial industry

Solutions for advanced derivatives
trading, automated trading and
market connectivity

More than 600 customer sites

Global company with local presence
in every major financial centre

264 employees

2007 revenue SEK 529 million
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Market trends

Trading volumes continues to grow
Massive increase in market data
Trading firms are demanding ultra low latency and co-location services

Use of derivatives continues to grow, IT spending fastest in derivatives
than any other asset class

Continued demand for electronic trading, algorithmic trading and low-
latency solutions



0C
Market solutions for trading

Complexity Potential users

USDiunit Complete trading

platform with integration
capabilities:

b Market Connectivity
P Orc Liquidator

b Orc Trader

b Orc Broker

b Orc Online

P Orc ExNet

b CameronFIX

Y p glameronFAST
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Orc Software license model

b Subscription fees in advance
b Service and support included in subscription fee

D New versions included in subscription fee
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Orc Software Q4 2007

Revenues SEK 145 million (Q4 2006, SEK 111 million)
EBIT SEK 36 million (Q4 2006, SEK 21 million)
EBIT margin 25% (19%)

OBV end Q4: SEK 488 million ( SEK +32 million Q3 to Q4)
With Q3 SEK/USD rate SEK +36 million

End Q3 2007: SEK 456 million

End Q4 2006: SEK 362 million



Orc Software Q4 2007

Current market volatility is beneficial to most of Orc® customers and
prospects, with a few exceptions

Orc@® order book has never been as strong as today

Increased demand for all solutions; Derivatives Trading, Automated
Trading and Connectivity

Several deals around the globe where customers are implementing
Orc Liquidator for derivatives trading
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Orc Software Q4 2007

Prime International in Chicago to use Orc Liquidator for automated
derivatives trading

More Cameron deals than previously are closed with rental model
Investments continue

New staff in the Regions; Sales, Services and Engineering
Increased marketing activities in all regions



Orc Software 2007

A strong year for Orc
¥ We increased revenues to SEK 529 million (+26%)
¥ We increased our order book value to SEK 488 million (+35%)
¥ We increased our EBIT to SEK 126 million (+87%)
¥ We increased our operating margin to 24% (16%)

We established a marketing strategy with focus on advanced
derivatives trading, algorithmic trading and connectivity.

We divested non core businesses

¥ We increased the focus on sales and strengthened the sales and
services organization

¥ We released new important versions of our core products

¥ Based on the strong results the board has proposed to increase
the dividend to shareholders from SEK 2 per share to SEK 4 per
share.
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Financials
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Annual value of existing client contracts
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Amounts to SEK 488 m at end of 2007

Up 35% compared to end of 2006
Up 35% FX adjusted
Up 7% compared to Q3 2007
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Annual value of existing client contracts

SEK million Q4 2007 Q4 2006 Change %

Europe 298 233 65 28%
North America 103 74 29  40%
Asia and Australia 87 55 32 58%
Total 488 362 126 35%

Q4 2007

u Europe
B North America

Asia and Australia
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Net revenue per region

Q4 Q4 FY FY
SEK million 2007 2006 Change % | 2007 2006 Change %
Europe 82 73 9 12% 322 272 50 18%
North America 29 21 8 38% 101 79 22 28%
Asia and Australia 28 13 15 115% 86 54 S0 59%
Other (FX differences) 6 4 2 50% 20 13 7 54%
Total 145 111 34 31% 529 418 111 27%
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Consolidated income statement
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Q4 Q4 FY FY

SEK million 2007 2006 Change % 2007 2006 Change %
Net revenue 144 111 33 30% 529 418 111 27%
Operating expenses -108 -90 -18 20% -403 -351 -52 15%
Operating income 36 21 15 70% 126 67 59 87%
Net financial income 0 -1 1 14 1 13

Income before tax 36 20 16 80% 140 68 72  106%
Tax -13 -3 -10 -39 -17 -22

Profit for the period 23 17 6 35% 101 51 50 98%
Operating margin 24% 19% 5% 24% 16% 8%

Q4 2007: Tax ratio affected by progressive tax
scale and corrections

Q4 2006: Tax ratio affected by renewed
assessments regarding fiscal deficits
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Operating expenses
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Q4 Q4 FY FY
SEK million 2007 2006 Change %| 2007 2006 Change %
Purchase of goods sold 9 5 4 80% 28 20 8 40%
External expenses 34 32 2 6% 131 108 23  21%
Personnel costs 65 52 13 25% 240 205 35 17%
Capitalized expenses -5 -5 0 0% -17 -6 -11  183%
Depreciation etc 5 6 -1 -17% 21 24 -3 -13%
Total 108 90 18 20% 403 351 52 15%

Purchase of goods sold

External expenses

Personnel costs

Capitalized expenses

Depreciation and amortization

Not consolidating E2E after divesting

Increase in number of employees
and sales commissions

Increased sales and E2E

Increased negative foreign
exchange effects and sales &
marketing

Increase in number of employees
and sales commissions

Increased activities on new products




Balance sheet

SEK million Dec 31,2007 Dec 31, 2006 Change
Fixed assets 314 297 17
Current receivables 163 102 61
Cash 126 75 51
603 474 129
Equity 335 259 76
Long-term liabilities 49 51 -2
Current liabilities 219 164 515
603 474 129
Equity/Assets ratio 56% 55% 1%

Fixed assets
Current receivables
Cash

Equity

Long-term liabilities

Current liabilities

Capitalized development, Equipment and Depreciation etc

Sales increase

Profit - Dividends

Profit - Dividends

Sales increase
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Important regarding 2008

Revenues from CameronFIX will move from upfront licenses to
recurring model

¥ Negative effect on 2008 growth, but positive long term

FX effects will be net accounted under External expenses

¥ 2007 gross accounted under Other revenue, SEK 20 m and
External expenses SEK -19 m

Revenues are recognized 12-36 months after acceptance, but
commissions are expensed directly

¥ Effect on 2007 ~SEK 5 m

Additional investments in sales, marketing and engineering
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Future outlook
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Future outlook

The majority of new CameronFIX revenue will be recurring which
has some negative short term effects on revenue growth, but a
positive long term impact

Orc will continue to invest in sales, marketing and engineering
during 2008

Orc@® customers and prospects continue to invest in solutions for
advanced derivatives trading, automated trading and connectivity
which will have positive impact on Orc during 2008

At the end of 2007 Orc had 80% recurring revenue with an order
book of SEK 488 million. During 2008 Orc will increase the order
book value

During 2008 Orc will increase revenues with a continued focus on ,,
profitability
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.orcsoftware.com



